ASKAWA

Case Study

Verizon - Formally Bell Atlantic

Highlights:

* Drives, Various HP Ratings

» Application: Return & Supply Fans,
Pumps & Cooling Towers

» Annual Savings: $1 Million Dollars/Year : ’

Site Brief:

The relationship between Yaskawa and Verizon
started in the early 90's when Bell Atlantic
contacted Yaskawa'’s local distributor to partner
with them to realize corporate energy savings
goals through facility modernization.

When Bell Atlantic became Verizon in the
late 90's, this relationship continued

and today accounts for more than L
1000 Yaskawa (formally MagneTek) -
variable frequency drives installed
in over 100 Verizon facilities
throughout Pennsylvania and
New Jersey. ' S TERA Y

For details, contact e
Yaskawa’s HVAC

Applications Group. : 4
800-927-5292 e
Ref: AR.VFD.4111
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